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CRISIS MARKETING IS AN IMPERATIVE FOR BUSINESS RECOVERY

BigHoBneHHs1 Gi3Hecy, ik OCHOBU HaLiOHa/IbHOIro PO3BUTKY, cTabinizayii pinaHncoBoro craHy gep-
JKaBu, HAPOLLYBaHHS 060POHO3[4aTHOCTI YkpaiHu, cTae HaaBaXxinBum 3asaaHHaIM. BupilneHHs iioro
notpebye Bupob6/IeHHSI TeXHOJIOrii No[oNaHHSI KpU3U, CIPUYNHEHOT BiliCbKOBOIO arpecieo, Ha oc-
HOBI YCBifJOMIEHHSI BIaCTUBOCTEW KpU3U, B sIKiii oNUHNBCS Gi3HecC, pO3pi3HeHHs1 aIrOPUTMIB aHTU-
KPU30BUX Ta KPU3OBUX Aili, BAOKPEMIJIeHHS 3aC00iB KpU30BOIro MapKeTUHry B MeXax KpU30BOro yri-
PpaBniHHSA. Y3arasibHeHHs1 HarpoMaa)xeHoro cy4acHoro 4ocsBiny, cucremaTmn3ayis iHgyKoBaHUX 3MiH
MonuTy, CTBOPIOE MOXKXJINBICTb HE TiJIbKVN PO3BUTKY NMPAKTUKN KPU3OBOIO MapKeTUHIY, 1K NiQrpyHTs
BigHOBNEeHHS 6i3Hecy, a vioro anrpeiigy, BnbyaoByBaHHS NOTeHLiany pO3BUTKY B YMOBaX NepMaHeH-
THUX 3MiH rocriofapcbKoro cepeaoBuLLa.

The restoration of business, as the basis of national development, stabilization of the financial
state of the state, and building up the defense capability of Ukraine, is becoming an urgent task. Its
solution requires the development of technologies for overcoming the crisis caused by military
aggression, based on the awareness of the properties of the crisis in which the business found itself,
the differentiation of algorithms for anti-crisis and crisis actions, the separation of crisis marketing
tools within the framework of crisis management. The generalization of accumulated modern
experience, and the systematization of induced changes in demand, creates an opportunity not only
to develop the practice of crisis marketing as a basis for business recovery but also to upgrade it, to
build development potential in conditions of permanent changes in the economic environment.
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The generalization of accumulated modern experience, and the systematization of induced changes
in demand, creates an opportunity not only to develop the practice of crisis marketing as a basis for
business recovery but also to upgrade it, to build development potentialin conditions of permanent
changes in the economic environment.

Crises are cyclical and non-cyclical. Cyclical crises conditioned the development of anti-crisis
management, the technologies of which, introduced into business practices, stabilized its
development.

Recently, the national business has already faced the second non-cyclical crisis: the first — was
caused by the COVID-19 pandemic and the second — was by military aggression.

The firstgave animpetus to the development of crisis management, and the second forced attention
to the need to distinguish not only cyclical and non-cyclical crises, but also the latter. Under the
influence of military actions, the uncertainty of the development of the future economic situation,
and instantaneous transformations of consumer behavior occur. Actions to identify changes in
demand, adaptto them, andin general, systematically manage demand as a way to restore business,

vy NN
\OHOMINH

”///

are of keyimportance in overcoming the crisis.

KarouoBi cnoBa: kpuzoBuii mapkemurez, BiOHoBneHHs 6i3Hecy, kpu3a, anepelio 6i3Hecy, ynpaB/iHHS.
Key words: crisis marketing, business recovery, crisis, business upgrade, management.

BCTYVII

3a ouiHkamu MiHekoHomiku Ta KSE 3aranbHi BTpatu
eKOHOMiKH YKpaiHH sK npsaMmi Tak i Henpsmi (3HkeHHs BBIT,
NPUNWUHEHHS IHBECTHLIN, BIATIK poboUoi cunu, 4oAaTKOBI
BUTPaTH Ha 0B6OPOHY Ta colliasibHy NiATPUMKY) KONUBAETb-
ca Big 564 po 600 mapg gon. [12].

Y BilHOB/I€HHi EKOHOMIKHW, MOA0NAaHHI HACAIAKIB BilHK
HaMWBaXKNUBILLE MicLe HanexuTb BisHecy, Horo 3aaTHOCTI
nonpu BCi CKNaZHOCTI [o BigHOBNeHHS (Puc. 1).

BusHaueHHs nepcneKTUBHUX cTpaTerii Ta BUOynoBY-
BaHHSA TEXHOJOrT iX peanisauii B CydacHUX yMOBax noTpe-
OyIOTb YCBIAOMIEHHS OCOBMUBOCTI KPU3H, B AKIHM ONUHUB-
Cs HalioHanbHUI Bi3Hec, NOPIBHAHO 3 BXKEe AOCNIAXKeHH-
M. Po3pobka anrop1Tmis MOro NOA40NaHHSA MAE 3BAXKUTH
ocobnusi yMOBM, NOB'A3aHi 3 MicueM 3aiMcHeHHs BisHec
npouecie, BUL LiNbHOCTI, [UHAMIKY PUHKIB, LUIBUAKICTb
3MiH. Pa3oM 3 TUM, € neBHi rpyHTOBHI npoLecH, 6e3 ypaxy-
BaHHS SIKMX BUKOHATH BUXifL 3 KPU3H HA TPAEKTOPIIO CTIMKO-
ro pO3BUTKY, HEMOX/IMBO. MeHeykepH, aHaniTUKK, ekcrnep-
TH, NOJIITUKK 30CepPeKeHi Ha pilleHHI BaXK/IMBUX MOTOUYHUX
npobnem. Y3saranbHeHHs Bxke npuabaHoro gocsigy, ycsi-
OOMeHHs Ta 0BrpyHTYBaHHA BiANOBIAHKUX Nigxoais, ix pe-
anisauis Ma€e HayKOBe Ta MpaKTUYHE 3HAYEHHS | CTaE 3ano-

AHAAI3 IIVBAIKAIIIN TA
BUMOKPEMAEHHS HEBUPIIIEHUX
IMUTAHDb

Kpu3u, B siki noTpannise rocnogapcbka cuctema, 3aB-
>KOW NPUBEPTAJIM YBary BUEHUX i MPAKTHKIB i BOCUTb LUMPO-
KO jocnimxysanucs. BuBualoTbcs eKOHOMIUHUM, couiono-
FYHWMA, NCUXOJIOTIYHUHM KOHTEHT Ta KOHTEKCT KPU3, BiTUU3-
HAHWMU Ta iHO3eMHUMHK BYeHUMH [15]. PosBuTKy rocno-
[OAPCbKHUX CUCTEM NpUTaMaHHi Kp13H, aKi 06yMOBAIOIOTb NO-
TpanisiHHA B KPU3OBUM CTaH i opraHisauin. EkoHomiuHa Ta
ynpaBJliHCbKa HayKHW MOHaZ, NiBTOpa CTONITTSA AOCIAXKYIOTb
ek cheHoMeH. Pe3aynbTaToMm cTanu TeopeTHuHi po3pobku
CTOCOBHO YMHHWKIB, Pi3HOBWAIB, HAC/IAKIB KPU3, y3arab-
HeHi B Teopii rocnogapcbkux Kpu3 [1; 16— 18]. 3HauHui
BKN1az B i1 po3BUTOK BHec/M B. Perike, E. XaHceHa, W. LLiym-
netepa, [21—23].

Nep6unrep O., npochecop BoctoHckoro yHiBepcuTe-
Ty, XapaKTepu3ye cyyacHicTb sk "epy kpu3" [8].

Benukui TnyMauHui CNOBHUK cyd4acHOi MOBMU pae 4
BU3HauyeHHs Kpu3u Ta we 10 nocunaHb Ha iHWiI CNOBHUKH
[14].

Y 3aranbHiolo4M pi3Hi fediHilii, MOXHa 3a3HAUYMTH, LLO
KpW3a — Le pi3Ki, AKiCHi 3MiHX NOTOYHKUX NPOLECiB, YMOB

pyKoto edheKTMBHOrO BiHOBNEHHS Bi3Hecy. KOHKYPEeHL|i, sKi BNJIMBaIOTb Ha NOBEAIHKY CMNOXXWBaYiB,
By gismsHOCT] Bepesens | Ksitens | TpaBeHn
2022 2022 2022
IHTEepHET MarasuHu 13 21 35
OcBiTHI mocIyru 9 0 0
Kade i roreni 2 1 2
Iocayru kpim IT 20 14 22
IT nocnyru 10 12 11
I'yproBi npomaxi 2 1 8
DiHaHCOBI MOCIYTH 1 3 0
BupoOHuITBO 1 2 1
ByniBHHITBO 1 0 1

Puc. 1. llonga 3a9B0OK 3a BUaamMm LianibHOCTI B 3arasibHiil KiIbKOCTi 3a9BOK Ha peecTpauito

Dxepeno: [13].
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Puc. 2. Tunu piin aHTUKPU30OBOro MeHeA)KMEeHTY

[Ixepeno: cknageHo aBTopamu Ha nigcrasi [3].

NoTpebyoTb BUBYEHHS LMX MPOLECIB, NEPEOCMUCTIEHHS
KOHKYPEHTHUX nepeBar Ta TpaHcdopMauii cTpaTerii. B
3aNeXHOCTi Bif KnacudikaLiMHUX O3HaK iCHYE 3HauyHa
KiNnbKicTb migxogis fo OudepeHuitoBaHHa Kpu3 [3], wo
0ByMOB/IOE BiANOBIAHI 3axoam ix nogonaHHa. He nosTo-
ptoIOUM LUMPOKO BiAOMI KacudikaLii eKOHOMIYHUX KPH3,
[OLiNbHO 3BEPHYTH YBary Ha Ti, AKi MOXKYTb BYTH BaskMBH-
MU 018 AOCAIIYKEHHSA cydacHoi cuTyauii. 3okpema, 3Barka-
IOUM Ha MOXKJIMBICTb X MOBTOPEHHSA, BUOKPEMJIIOIOTD
LMK AIYHI Ta HeurKaiuHi Kpusu. OcTaHHi nepeabaunty He-
moxknueo. Cem brek, B 3an1eXXHOCTI Bif Mip1 nporHo3osa-
HOCTi, PO3pPi3HSE KPU3U B hopMari:

— "Bipome — Hesigome". Bigomo, wo Kpusa Moxe
cTatucs, ane [e i KoM peasibHO BOHa PO3MOYHETbCA — He-
BiJlOMO;

— "HeBigomMe — Hesigome". HeBifomo, Lo KpH3a Tpa-
nuTbes i konu [3].

— panToBi KPU3H,

— KPH3H, WO HabupaloTb 0BepTiB NOCTYNOBO,

— KPU3H, Lo 3aTAryIOTbCS.

3a ocTaHHi Tp1 pOKM HallioHanbHWi BisHec noTpannse
BXXE B APYry KPM3Y, L0 3HEHALbKa BUHWKAE Ta BiAHOCUTb-
ca oo tvny "HeBigome — Hesigome". Kpu3sa cnpuuunHeHa
naHgemieto COVID-19 i kpu13a, WO BUHMKNA BHACNIAOK
BiICbKOBOI arpecii, CyTTeBo po3pisHsioTbcs. [lo Tpaguuin-
HWX O3HaK KPW3 JOJA/IMCb HOBi 32 YUHHUKAMU, MeXaHi3Ma-
MM PO3BUTKY i HACNiAKAMH, HELUKIiYHI, @ OT>Ke | 3HaUHOo
mipoto HenepeabauysaHi, Wwo notpebye ix BuBueHHs. Lle
06YMOBHIO fUHAMIYHWIA PO3BUTOK aHTUKPU3OBOro Ta KPH-
30Boro MeHegkmeHTy [11].

AHTUKPU30BUI MEHeXXMEHT, K HeobxiaHa cknafosa
npouecy ynpasiHHa 6a3yeTbCs Ha 3araibHO BU3HAHUX NO-
JIOXKEHHSX:

— KPHU3KW — € NEpPMaHEHTHOIO XapaKTEPUCTMKOLO roc-
NoLapCbKoro cepefoBuLa (hyHKLiIOHYBaHHS OopraHiauin
Ta CMCTEMMU 3arasiom;

— BMNJ/IMB KPWU3 Ha OpraHizauii Moxke 6yTH NeBHUM Uu-
HOM KepOBaHUM;

— ynpaBniHHA B YMOBAxX KPU3MW MOEAHYE cneuiasbHi
3HaHHA, OCBIA, AKWH y3aranbHIOE aKTyanbHi 6i3Hec npak-
THKMY;

— [10 KpU3 opraHisalis Mae 6yTv nigrotosneHa;

— TpWBanNicTb KpU3uW, BTpaTH, sKi Hece opraHisauis
06yMOBJIEHa 3HAYHOIO MiPOIO AKICTIO aHTUKPHU30BOIO Me-
HemkmeHTy [11].

AHTUKPH30BUI MEHEIXKMEHT, IK 0BrpyHTyBas PobepT
Xit, nepenbavac nocnigosHe 3aiMCHEHHS YOTUPbOX TUNIB
zivt (Puc. 2) [3].

3anobiraHHs nepeabayae BUSABAEHHS YUHHUKIB NOTEH-
LiMHOI 3arpo3u, oLiHKY MMOBIPHOCTI iX NEPETBOPEHHS B pe-
a/bHICTb, PO3MIipiB MOX/IMBOT LIKOAM.

loTOBHICTb BU3HaYa€E BYacHe BUpoBAEHHS iMnepaTue-
HUX LM, Wo6 3MEHLIMTH BNJIMB NMOBIPHUX KPU3OBUX ABMLL,

Peakuis BkAtoYae peanisauito nnaHy gin, 3actocyBaH-
HSl aHTUKPU3OBKX 3aXOf,iB.

BinHoBneHHs noTpebye peBisii nopyweHb i BTpaT, Ha-
NaroJpyKeHHs npouecy yHKLiOHYBaHHSA B HOBUX 3MiHEHHX
yMOBax.

AHTUKPH3OBUI MEHEIPKMEHT CTaB HeOOXiaHOIO cKna-
ZLOBOIO YNpPaB/liHHSA NPOLEecOM (PYHKUiOHYBaHHS i PO3BHT-
Ky opraHi3auii 3 ypaxyBaHHSIM iCHYBaHHS PU3MKIB LUKJIiY-
HWX KPM3 i NiArOTOBKMW OpraHisauii 4o MiHiMi3auii ix Hera-
TUBHMWX Haciakie. Asie B yMOBax HEBU3HAUYEHOCTi 3aCTOCY-
BaHHS1 aHTUKPU3OBOIrO MEHEXKMEHTY HELOCTATHbBO.

HaranbHoto notpeboto cTa€ po3BUTOK B/laCHE KPU3HC-
MEHEIYKMEHTY — CUCTEMU e(PeKTUBHUX 3aXOAiB BUXOAY 3
KPH3H, L0 panToBo Ta HenepeabayeHo BUHUKNA.

MpUHUMNaMK KPU3HUC-MEHEIXKMEHTY €:

— THYYKICTb Ta aanTHBHICTb,

— BMCOKa YYTJIMBICTb f0 Yacy,

— aHaiTUUHICTb,

— KpHTEepiasbHICTb [0 IHWWX yNPaB/iHCbKWX pilleHb.

KntouoBoto nepelyMoBOIO NOJ0NAHHS KPU3H € BiIHOB-
JIEHHS NOMUTY, PO3BUTOK CTaJIOr0, JOBrOTPUBA/IOro, NOCTIM-
HOrO NOMUTY NEBHOro OBCAry Ha TOBapH Ta NOCAYrH opra-
Hi3auii. BignoeigHO cKNafoBOK KPU3OBOIrO MEHEIXKMEHTY
€ KPM30BHUI MapKeTUHI — ToBTO cUCTEMa 3axofiB ynpas-
JIIHHS NOMWTOM B YMOBaXx KpU3H, CNpsiIMOBaHa Ha ii noay-
»KaHHs1. [1eBHi acnekTW KPU30BOro MAPKETUHTY B KOHTEKCTI
NoLOJIAaHHS €KOHOMIYHOI KPU3H, WO BUHWKIA BHAC/iLOK
naHgemii COVID-19, pospobneHi, 3okpema, caxisusamu
"Ernst & Young" — 6pHTaHCbKOT ay AUTOPCbKO-KOHCaNTHUH-
roeoi komnaHii, McKinsey & Company — mixxHapogHoi
KOHCA/ITUHIOBOI KOMNaHii. Pa3om 3 THM KpU30BHIM MapKe-
TUHF Ma€e ocobanBocTi, 0BYMOBNEHI Pi3HUMU 3a 3MICTOM
KpU3amu.

META CTATTI

PosrnsHyTH BNacTMBOCTI Ta CKN1af0Bi Cy4acHOro Kpu-
30BOr0 MapKeTHHTY Ik OCHOBM BifHOBJIEHHS, OHOB/IEHHS i
PO3BUTKY HaLioHanbHOro 6izHecy.

METOAOAOTIS I METOAU

MeToLo/IOTiYHOO OCHOBOIO LOCAIOXKEHHS € HAYKOBI
PO3pPOOKU CTOCOBHO:

— 3MicTy Ta TMNIB KPWU3, YUHHUKIB iX BHHUKHEHHS;

— PO3pi3HEHHS CUCTEMMU 3aX04iB 3anobiraHHs KpHa3i,
Ta KOMMEKCY Ail Nigyac KpU3u 4ns Toro wob 3 Heto Bno-
patuchb;

— ynpaeniHHA NONUTOM, 32 fONOMOroio agile-mapke-
TUHTY, SIK KJIOYOBUW HanpsaM anrperly HauioHalbHOro
Bi3Hecy.

PE3VABTATU AOCAIAKEHHS

EkoHOMiuHa KpH3a, Lo BUHHUKA Nig, BNJIMBOM MaHAEMil
COVID-19, Habyna ceitoBoro maciutaby. MoeegiHka cnoxu-
BauiB 3a3Has1a 3MiH, LLIO MaJlv CMifibHi 03HAKM Y Pi3HWX KpaiHax.

IHBecTuyii: noaxtuksa 1o gocsig Ve 15— 1672022
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JluHamika ToBapoodiry
KopoTtkocTpokoBi JloBrocTpokoBi
Buau gissnibHOCTI 3MiHH 3MIiHU

ciuenb 2022 - TpaBeHb 2021-

Oepesenp 2022 TpaseHb 2022
IHTEepHET MarasuHu - 85% - 45%
OcBiTHI nocayru - 90% - 45%
xa ta roreni - 75% - 25%
ToBapu U1 Kpacu - 96% - 70%
TpancnoptHi mocnyru | - 77% +15%
Mo06isnbHuil 3B'130K - 15% +10%

Puc. 3. 3miHn ToBapoo0Oiry 3a okpemmmu BuUgamm ooiry

Dxepeno: [13].

Ekcneptu "Ernst & Young" po3pobunu ingekc MaibyT-
HbOrO CMoOXMBaya Ta BiACTEXWUIU 3MiHW CMOXMUBYOI NoBe-
OiHKW 1 3BMYOK, a came;

— 349% onuTaHWx CKOPOTH/M CBOT NOKYNKH, OCKINbKH
BBa’KaloTb, LU0 3HAYHa KifIbKiCTb TOBapiB IM HenoTpibHa;

— 30% — maioTb HaMip KynyBaTtu Binblue yXKMBaHWUX
TOBapIB;

— 47% — obmexatbcs Kynisneto HalHeobxigHiworo.

BinblwicTb cnoskuMeayis Habynu 3BUUKY NPOBOAUTH
6inblwe yacy goma, npu upoMmy 56% cTBepaKyIOTb, WO
pifLle BUXOAATb Ha BynuLio 6e3 noTpebu, a AKLLO W BUXO-
asaTb, 70 63% BignaloTb nepesary BnacHoMy panoHy:

— 44% namaraloTbCcs NOEAHATH BiABiAyBaHHS Mara-
3MHIB Ta pOBUTH Le piaLe;

— 439% nepernsHynu csoi BnogobaHHA Ta BigAaloTb
nepesary Kyniefii B MiCLLeBUX MaraauHax Manoro 6isHecy
[24].

3a pocnigxkerHs McKinsey & Company, cnoxusadi
3HauHO 36i/bLLIMAU NOKYNKHU B iHTEPHET-Mara3uHax, pisko
3HW3W/IM BifBiflyBaHHS pO3BaXKaJIbHUX NPOrpaMm, CTiHKO
cTananosea "goMalHix rHisg” (TobTo BUTpaT Ha Taki npea-
METH, IK LLOMaLLHI TPeHaXKepHi 3a/1, 3afiHi ABOPU Ta caau,
irpoBe obnagHaHHA), CKOPOUYEHHS KiNbKOCTI aBianepesb-
oTiB o goseinnga it.g. [19].

Maxisui McKinsey & Company BBa<aloTb, L0 iCHYIOTb
nigcTaBu gnsi ONTUMI3MY CTOCOBHO CTaJIOro BifHOB/IEHHS

pCFiOHH, B AKHX 3Q/IHINACTHCH
HA J0CHTH TPUBAIHIi TepMiH
nepeMillcHi 0c00H CTPYKTYpa

CMOXXUBUMX BUTPAT: BiAK/IaAEHWH MOMUT Ta 3HAYHI HAKOMK-
YyeHHs 3aouagykeHb. Ha BigMiHy Bif nonepefHix cnagis,
Kpu3a, ctBopeHa naHgemieto COVID-19, He nos'a3aHa 3
HaBUCaHHSM CMOXMBUYOro 6opry, po3p1BoM BynbOaLLOK LiiH
Ha aKTHBHW ab0 [OBrOCTPOKOBHUMU KOJIMBAHHSIMH EKOHOMI-
uHoro uuKy. PantoBe Ta rnMboke NagiHHs COXKUBUMUX BUT-
part wo gopieHiosano sig 11% no 26 % Ha nouatky naH-
AeMmii 6yNno NoB'A3aHO 3 3HUKEHHAM NOMNUTY Ha KiNbKiCTb
ocobu1CcTUX NocAyr, NOI3A0K, pO3Bar Ta BigBifyBaHHS 3aK-
nafis rpOMaCbKoro XxapuyBaHHsl. 3HauHWH CTPUBOK HOp-
Mu 3aowamkeHHs Ha 10% — 20% B CLUA Ta 3axigHiv
Esponi s 2020 poui 3a11LWKB Y LOMOrocnofapcTe 3HaUHWK
NoTeHLian ANs BUTPAT, asie BiH BiAPi3HAETbCSA B CErMEHTax
CMo>KMBaYiB 3 pi3HUM piBHeM goxogis [20].

Ha ocHoBi TecTy Ha NPUAWNIMBICTD B AOC/IOXKEHHI
McKinsey & Company cTBepiKy€eTbCs, WO NeBHi 3MiHU Cno-
>KUBYOI MOBEMIHKH, SIK TO KYNiB/s NPOAYKTIB uepes IHTep-
HeT, BiABiAyBaHHS BipTya/IbHOro fikaps Ta LOMALUHE nepe-
6yBaHHA, WBKULLE 3a BCe, 30epeXKyTbCs, Y TOW Yac sK AuC-
TaHLiMHe HaBYAHHS, CKOPOUYEHHS KiJIbKOCTi NMopopoXKen
MOBITPSIM Ta 3MEHLUEHHS KiJIbKOCTi pO3BakaJlbHUX Npo-
rpam, WBKALLe 3a BCe, NOBEPHYTLHCA A0 AOKPU3OBUX MOAeE-
nen[19].

Cnoxwusaui B YKpaiHi, HaOyBLUW NEBHWUX 3MiH NOBEAiH-
KM nig BnaMeom kpusu naHgemicto COVID-19, aki ozHaueHi
BMLLE, 3iLUTOBXHY/IUCSA 3 KPU30I0 B HACJi[OK BiMCbKOBOI

VAN

Obcsie nonumy
30ibUyEMbCsE

perionu, Tpan3iTHi aJs
nepeMilieHUX 0cio

<

Cmpyxmypa
nonumy

perionu HaOJIHKeHi 10
AKTHBHUX BOCHHUX JAiliHHSA

>

perionu, xajexi Bix Cmpylcmypa
AKTHBHHX BOCHHUX nonumy
aiit
HE
3MIHIOEMbCS

Obcse nonumy
N/ 3MEHULYEMBbCS

Puc. 4. 3miHu nonuTy nig BNJMBOM KPU3n, BUKJINKAHOT BOEHHOIO arpecieto
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arpecii. KomnaHris Portmone npoaHanizysana nnatexi no-
Ha 3 MJH YKpaiHL,iB i BCTAHOBW/12 KOPOTKOCTPOKOBI Ta JJOB-
roCTPOKOBI TeHAeHL(T, BnacTusi 3miHam nonuTy (Puc. 3).

Lie neBHUM unMHOM BigobpaXkae 3MiHW NOBEIHKU CNO-
YKMBaUiB Mif, BNJIMBOM KPU3H, iKa CTasla Hac/iIKOM BOEH-
HUX piK. MonuT 3a3Hae MUTTEBUX NEPETBOPEHDb, ane B
pi3HUX perioHax pi3HUM urHom (Puc. 4).

PerioHu, siki 3HaxopATbCA Nif, 3arpo30t0 aKTUBHUX BOE-
HHUX Ail, XapaKTepU3yloTbCs 3pOCTaHHAM Mirpadii, BHac-
NiJOK YOro 3MeHWyeTbcs obcsAr nonuTy, 3aebinbworo, BiH
0BMeXKyETbCS NPOAYKTaMH XapuyBaHHA. B perioHax, B ski
nepemMilLlyeTbCsl 3HaUHa KiJIbKiCTb HacesIeHHs, BUHUKAE A0-
LaTKOBWM NOMUT, SKMKM BKJIOYAE HE TiJIbKKM NPOAYKTH, ane 1
TOBapH HeobXifHI ANA HanaromKeHHs BifblI-MeHL KOM-
chopTHOrO MTNa nepemileHux ocib. LLlo ctocyeTtbes no-
MUTY B perioHax, fiKi BigirpaloTb posb, 3HAYHOK Mipoto,
TPaH3UTHUX, OBCAT NONUTY Ha XapyuoBi NPOAYKTH 3POCTaE.
B perioHax, siki po3TalioBaHi 6ins akTUBHWUX BOEHHWX AiM,
NOMWUT 3MEHLLYETbCA 382 0O6CAroM | 0BMeXKYETbCS BKpaK He-
06xigHWM. HagiTb perioHam BigfaneHWMm Bif BOEHHWUX Aik
BNACTMBI BiNbLL EKOHOMHA NOBeiHKa CMOXMBaYiB. 3MiHM
CTPYKTYpPH NonuTy 0ByMOoBEeHi, 30Kpema:

— OuiKyBaHHAMM CMOXKMBaYiB CTOCOBHO MaNByTHiX
YMOB XMTTS,

— Aaoxofamu ocib, Wo nepeMillyoTbes,

— piBHEM PO3BUTKY iHPPACTPYKTYPH PEFiOHY.

3arasioM, HaceseHHs BCiX PETiOHIB CTPUMYE BUTPATH
yepes nojasblly HEBU3HAUEHICTb, 3MEHLUEHHS peanbHUX
[NOXO[iB Ta HeraTUBHI ManByTHI OUiKyBaHHS.

Yac Big uacy BUOyxa€ axioTaxHHWH NONUT BHACAIAOK:

— 3POCTaHHS HEBM3HAYEHOCTi PO3BUTKY rOCNOAaPCh-
KOi cUTyauil;

— 36inblUEHHA peaKLii CMOXMBaYiB Ha UyTKH.

AKWo B KPHU30BIM cUTyaLil, BUK/IMKaHIW NaHAeMi€
COVID-19, 3axoau peryniosaHHA Ta 0OMeXKeHHA cnpuiiMa-
NACSA K 3arpo3u ans BisHecy, TO NifYac KPU3H, CNpUUUHe-
HOi BOEHHOIO arpecieto, 3aBASKU LUBULKOMY Peryoyo-
My BMJIMBY Aep>KaBHOI Ta MiCLEBOI B/laH, CTBOPIOIOTbCSA
MOXNMUBOCTI ANs pyHKLiOHYBaHHA 6i3Hecy, nofaBnseTbca
QKIOTaXKHWUI NOMMUT.

Kpu13a HeBU3HAUEHOCTI, AKa HacTynae 3 HeMMOBIPHOLO
LIBMAKICTIO | Y BENMKMX MacluTabax, K 3a3HaualoTb paxisLi
McKinsey & Company, notpebye Big 6i3Hec opraHisauii
NPUHHATTA NOTEHLINHO Napani3yoyoro 0b6cary BaXKAUBUX
piwenb [20].

Lle obymoBntoe HeobxiaHICTb BHECEHHSA 3MiH B onepa-
LiiHY MoAenb, AKi MaloTb ByTH CNPAMOBaHi Ha NiABULLEHHS
a[anToBaHOCTI Ta yCTasIeHOCTi, NPUCTOCOBAHOCTI 0 pea-
ryBaHHS Ha NOTPSACIHHS.

Came agile-mapkeTuHr 3abeaneuye ctabinbHICTb i au-
HaMi3M OHOUYaCHO 3aBASKH LLBUAKOMY:

— pearyBaHHIO Ha 3MiHIOBaHe CepeloBuLLEe,

— LMKy NPUIHATTA pilueHb, Wo 3abe3neyyeTbes cy-
YaCHUMMU TEXHOOTISAMMU.

Taki rHyuki onepauiiHi Mogeni LO3BONAIOTh WBUAKO
Ta ePEKTUBHO PEeKOHIrypyBaTu cTpaTterito, CTPyKTypy,
NpouecH Ta TexXHOoriT y BiK CMiNIbHOrO CTBOPEHHS LiIHHOCTI
[NS BCiX 3aLikaBneHUx cTopiH. [opsg, 3 BHYTPILLIHbOO FHYY-
KiCTIO opraHisauii, Wo AO3BONSE NPUMMATU aKTyasbHi
pilweHHs 6e3 BaraTopiBHEBUX Y3rogKeHb, opraHizauii He-
00XiaHO BiNbL TICHO cniBNpaLoBaTH 3 IePXKABHOIO | MicLe-
BOIO BJIAJIOI0 Ta FPOMaASHCbKUM CYCMifIbCTBOM. Takum um-

HOM, PyHKLIOHYBaHHS Bi3Hecy nig4ac BOEHHOrO CTaHy no-
Tpebye Horo BOyAoBYyBaHHS B BEPTHKA/IbHI 30BHILLHI 3B'A3-
KM Ta BUOYJOBYBaHHA NepeBa>kHO rOPU3OHTaNbHUX 3aB'-
A3KiB B opraHizauii [25].

BUMCHOBKMU

TakuM uMHOM, HapoLlyBaHHs 06opoHo3aaTHOCTI YK-
paiHu, ctabinisauii diHaHCOBOro cTaHy aep>kasu notpebye
BigHOBJ/IEHHs Bi3HECY, IK OCHOBHW HaLiOHA/IbHOrO PO3BMT-
Ky. Lle notpebye BMpobneHHs TeXHONOTIHM NOJONaHHSA KPH-
3M, CNPUYUHEHOI BIMCbKOBOIO arpecieto, Ha OCHOBI YCBIfOM-
NIeHHS BNIACTUBOCTEN KPHU3H, B Kil OnUHKBCS BisHec, po3-
Pi3HEHHS afiIrOPUTMIB aHTUKPU3OBUX Ta KPU3OBUX LM, BU-
OKpeMJIeHHS 3ac06iB KPU3OBOrO MAPKETHUHTY B MEXKax KpH-
30BOrO ynpaBe/iHHA. Y3arasibHEHHSI HArpOMagyKeHOro cy-
YyacHOro JOCBify, cUCTeMaTHh3auisi iHAYKOBaHUX 3MiH No-
MUTY, CTBOPIOE MOXKJ/IMBICTb HE Ti/IbKW PO3BUTKY NPAKTHKH
KPW30BOro MapKeTHHrY, K NiArpyHTs BigHOBNEHHA BizHe-
cy, a Moro anrpeiy, BUOyLOBYBaHHA NOTEHLiaNy PO3BUT-
KY B YMOBaX NepMaHEHTHUX 3MiH FOCNOapCbKOro cepefo-
BULLLA.

Kpusa — ue pi3ki, sKicHi 3MiHW NOTOYHMX NpoLecis,
YMOB KOHKYpPeHLii, SKi BNJMBaOTb HA NOBERAIHKY CMOXMU-
Bauis, NOTPeBYIOTb BUBUEHHS LiMX NPOLIECIB, NEPEOCMHC/IEH-
HSl KOHKYPEHTHUX NepeBar Ta TpaHcopMaLii cTpaTerin.

Kp1an MaioTb LMKAIYHWI Ta HELMKIYHWI XapaKTep.
Lk niuHi kpu3an obyMOBHAK PO3POBKY aHTUKPU3OBOrO
MeHEeIPKMEHTY, TEXHONOTIT AKOro, 3anpoBaayKeHi B BizHec
NPaKkTUKK, cTabiniaysann HOro po3BHTOK.

OcTaHHiM YacoM HauioHanbHWM Bi3HeC 3ITKHYBCS BXKe
3 APYroio HELMKAIYHOIO KPHU3OIO: Neplua — ClpUYMHEHA
nanpemieto COVID-19, npyra — BoeHHOI0 arpecieio.

lNepLua pana nowTOBX PO3BUTKY KPU30BOrO MEHEKMEH-
Ty, @ Apyra 3Mycuia 38epHyTH yBary Ha HeoOXigHICTb po3pis-
HEHHS He TiZIbKW LUMKJIYHKX | HELUMKIYHUX KPU3, ane 1 oc-
TaHHix. i BN/IMBOM BiMCbKOBUX i, HEBU3HAYEHOCTi PO3BUT-
Ky ManbyTHbOI rocnoaapcbKoi cuTyaLii BiabyBaloTbCst MUT-
TEBE NEPETBOPEHHSA CMIOXKMBYOI NoBeAiHKW. Kntouose 3HaueH-
HS B NOJ0JIaHHI KPU3UW MaloTb fjii 3 ifeHTUDiKauii 3MiH nonu-
Ty, ajantauisi O HKUX, 3araJioM, CUCTEMATHUYHE YNpPaB/liHHS
NOMMTOM, K LASX BigHOBAEHHA BisHecy. CucTema ynpasni-
HCBKHMX L, SIKa BpaxoBY€E panToBy TpaHC(opMaL,ito noBegi-
HKM CNO>KMBaUiB, NoTpebye 3anpoBagyKeHHs WBWAKOT agan-
Tauito 4O HKX, | € KPU30BUM MapKeTHHIroMm. Peanisauis kpuzo-
BOrO MapKeTUHIy 06yMOBIIOE KOPEKLio onepauiiHoi Mmoaeni
w06 3a6e3neUrTH NiABMLLEHHS aAaNTOBAHOCTI Ta yCTaNeHoCTi,
MPUCTOCOBAHOCTI [0 pearyBaHHs Ha NOTPSACIHHS.

TexHonoris agile-mapkeTuHry 3abesneuye cTabinbHICTb
i AMHaMi3M O4HOYaCHO 3aBAAKM:

— MNOCTIKHOTO BiACTEXYBaHHS 3MiHU MOMUTY Ta BPaxo-
ByBaHHA ix 6e3 6arato eTanHux y3roa>KeHb,

— LWIBWAKOMY pearyBaHHs Ha 3MiHW 30BHILUHbOTO ce-
penoBULLA, CNiBNPAaLIOOYX 3 MICLLEBOIO | lep>KaBHOIO BNa-
[LOIO | YBaXKHO pearyiouu Ta iHCTUTYLiWHI 3MiHM.

3aranom, imnepaTtveom anrpewngy 6isHecy € yceigom-
NeHHs 0COBNUBOCTEN KPHU3H, O 0OYMOBHB 3MiHW NOMUTY,
i BNpOBaAYKeHHS TEXHONOT M agile-MapKeTUHIYy B KOHTEKCTI
KPU30BOIro MEHE)KMEHTY.
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